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Bioenergy gets a megaphone
Welcome to the first issue of Bioenergy Now, the official magazine of the 
Canadian Bioenergy Association. In the last two years CanBio’s membership has 
increased by 50 percent, so along with other tools like a regular e-newsletter, we’ve 
created this biannual magazine to make our voice louder and relationships stronger. 

Speaking of loud voices, this year CanBio is making its member’s voices heard in 
Ottawa on June 15-16, where we are holding back-to-back one-day conferences. The 
first, “Bioenergy Business Models that Work,” will highlight bioenergy options that 
are profitable in Canada. On June 16, 2010 we are co-organizing a Bioenergy Policy 
Workshop together with the Renewable Fuels Association. We’ll compare Canadian 
national and provincial bioenergy policies with those in jurisdictions where bioenergy 
proliferates, like New England and Finland. Why aren’t we developing as quickly as 
they are? One example of an unnecessary barrier is the preferential treatment of ground 
source heat pumps, which get a $4,700 capital grant, while our eco-fuelled wood pellet 
boilers get none. Another is the US subsidy for American biomass suppliers, which 
essentially eliminates Canada as a competitive supplier of wood pellets to New England. 

With steady campaigning, industry associations can change things. In Canada a 
senseless barrier is the antiquated requirement to have a steam engineer on staff 24/7 
even for small biomass boilers, a guideline Scandinavia swept away long ago because of 
modern boiler technology. Thanks to the work of CanBio director Bruce McCallum who 
is leading a national campaign to axe these antiquated regulations, and that of the BC 
Safety Authority, in March, British Columbia became the first province to change its 
regulations so that modern, automated boilers no longer require a person to staff them. 
This paves the way for economically-sound 
community bio-heat—now 
CanBio is working to 
persuade other provinces to 
follow suit!

We hope and expect that 
all levels of government in 
Canada will create a vision for bioenergy, backed up by a strategic plan and incentives. 
At a bare minimum, though, we expect them to eliminate barriers and create a level 
playing field. That’s all we ask. And that’s what our policy workshop is all about. I hope 
to see you all in Ottawa this June to push for real momentum in Parliament. 

CanBio’s niche has always been as matchmaker, and this year, our knack for building 
lucrative business relationships for our members, and smart partnerships with other 
associations, continues. In May, we’re leading two overseas trade missions. The first, 
a study tour of Austria and Northern Italy, follows in the footsteps of our successful 
missions to Sweden and Finland in 2008 and 2009. We will tour biomass heat and power 

! THIS WAY IN
A message from CanBio’s President & Executive Director

This list continues on page 9

CanBio’s niche has always been as matchmaker, and this year, 

our knack for building lucrative business relationships for our 

members, and smart partnerships with other associations, continues.

ABOVE PHOTO: Doug Bradley 
speaking at the Swedish Embassy 
at a Canadian Biomass Forum 
set up by CanBio to promote our 
members.
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installations that are transferable to Canada, and learn about 
equipment, business models and technology from the experts. 

Also in May, supported by the World Bioenergy 
Association and the Canadian Trade Commissioner Service in 
Beijing, we will lead a financing partnership mission to Beijing 
where Canadian delegates will illustrate their bioenergy 
projects to Chinese investors and major technology companies 
looking for partnerships and investment opportunities. We 
will also see Dragon Power’s model for large-scale biomass 
power generation that puts money in the pockets of local 
farmers while creating low-carbon energy. 

And we’ll end our busy event schedule in Vancouver, with 
CanBio’s annual conference and trade show on September 30 
to October 1, 2010. It’s the “must-do” bioenergy event.

Until then, enjoy the magazine. Inside we’ve got the 
latest news from Europe, a report from the frontlines of 
the bioenergy PR battle in Nova Scotia, what FPAC’s Bio-
Pathways Study means for biomass developers, and how 
Canadian companies like Groupe Savoie are working to build 
community district heating.

Drop us a line and tell us what you think of our stories. 
And if you’d like to contribute a column, or you have a great 
story idea for our next issue, get in touch with our public 
relations manager, Crystal Luxmore, crystal.luxmore@gmail.
com.

Sincerely,
Doug Bradley

Director, Prairies Working 
Group 
Jamie Bakos  
President Titan Clean 
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jbakos@titan-projects.com 
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Bioenergy Working Group 
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Public Relations Manager 
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Putting together the renewable energy  
puzzle isn’t easy, but the EU seems to have  
found the right fit. Why Canada should follow suit...

The effects of rising energy costs have been felt all 
around the world, particularly in Europe, where nearly all oil 
and gas is imported. Europe has taken a proactive approach 
to lowering its energy costs, paving the way for large-scale 
deployment of renewable energy.

The goal is for a large chunk of the EU’s energy to 
come from a mix of renewable sources (RES)—wind, solar, 
hydro-electric, tidal, geothermal energy and biomass. The 
EU has committed to generate 20 percent of Europe’s total 
energy from RES by 2020. Each of 
the 27 member states has then created 
its own action plan and individual 
targets to produce and use renewable 
energy. These will be implemented in 
December. 

Most of the member states have 
indicated that they will be able to meet their 
individual targets without any outside help, and 
some even estimate they will be able to produce 
more RES than required. Those that need the 
extra assistance can call on their neighbouring member states 
to share resources. However, only three states—Belgium, 
Luxembourg and Denmark—intend to use this option to 
meet their targets.

The initiative shown by the EU is a fantastic model 
that could easily be adopted in other industrialized 
nations. Holding each state accountable for its own energy 
production, yet working together toward a shared RES target 
set by the EU (or in Canada’s case federally), 

leaves the control and 
decision-making power with 
states but sets the country 

on the path 
to a future 

powered by 
renewable 
energy. 

Canada 
is working on 
promoting 

smarter 
energy 
use by its 

citizens. About $675 million in financial incentives between 
2007 and 2011 has been given to individuals, businesses and 
industries to encourage them to cut their energy usage and 
switch to environmentally-friendly options. The production 
of biofuel is also encouraged, with $1.5 billion in incentives 
offered between 2008 and 2017 to produce this renewable 
energy alternative. These are steps in the right direction, 
but without mandatory requirements and strong incentives, 
Canada will continue to lag behind Europe. 

The United States has several initiatives underway as 
well, including energy tax incentives for consumers and 
funding for energy reduction. Kentucky, the state with 
the highest per capita electricity consumption in the US, 
for example, has received funding to reduce its traditional 
energy consumption by 25 percent by 2025. But where are 
the targets to boost renewable energy?

What if each state—and province, for that matter—had 
its own goals, with a single common target to work toward? 
The EU model is working. It supports bioenergy and biomass 
developers and is positioning EU as a global leader in the 
RES field. Let’s not reinvent the wheel. It may take some 
fine-tuning on each country, province and state’s behalf, but 
the opportunity to adopt the EU’s strategy and make it work 
at home is readily available. If the Canadian government 
commits to a greener future by setting a bold and mandatory 
RES target, but also lets each province decide how best to 
meet those goals, we could get very serious, very quickly, 
about the green shift. After all, the environment is a global 
responsibility no matter where we live.

Compiled with the help of Peter Rechberger, Renewable 
Energy House.

UP FRONT !

EU News:  
Follow the Leader

By Trina Rehberg

Holding each state accountable for its own energy production, 

yet working together toward a shared RES target set by 

the EU (or in Canada’s case federally), leaves the 

control and decision-making power with states but 

sets the country on the path to a future powered 

by renewable energy.
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The Kyoto Accord is a 
hot topic these days. Given that the 
low carbon economy is here to stay, 
any bioenergy business worth its 
salt should be expecting a smooth 
ride into a future of profitability. To 
compete against other players in the 
market though, your company will 
have to deliver an equally compelling 
and clever strategic plan, because the 
playing field to introduce something 
new is never level. 

No matter what the costs to launch 
and expand a venture, any entrepreneur 
will tell you that the consumer always 
pays, so dream big. Make your dream 
a mission, and make that mission a 
reality. 

Define your dream. Any 
transformational process begins with 
definitions. If you dream of turning 
waste into wealth, then you’ll need to 
define both waste and wealth. Having 
defined your product, you also need 
to define capacity. You clearly need to 
know how many tonnes of converted 
waste (or algae) you can produce each 
hour, day, or month.

You might have the technology. You 
might have the trucks. You might have 
the land. You might have the contracts. 
But all great products need a marketing 

plan to ensure growth. You will end 
up with a warehouse full of finished 
product, unsold, if no one knows about 
your product. Brand it and position it 
well; effective communication is about 
the allocation of defined resources 
to achieve defined goals.  Hire 
professionals. 

We understand to move product, 
you (and your employees) will 
need to buy and manage many new 
relationships very efficiently, which 
typically requires new capital, and thus 
a financing plan too. A good business 
plan combines structure and definition 
with marketing and financing to outline 
a path toward success. After defining 
your dream, define success.

Don’t simply describe your product, 
present your plan to ensure return. 
Investors need opportunity. They need 
you and your ideas. Every investor’s 
unique portfolio is like a warehouse. 
Each selectively obtained product 
(stock) does not sit idle. It must 
provide a return for its owner. Each has 
its own definition of return and reward. 
You are valuable.

All businesses and industries are 
built on relationships. All relationships 
are built on trust and confidence. 
Why? Because time is truly of the 

essence, as lawyers often remind us. 
Notwithstanding the size of your vision, 
any investor will only want to know the 
answer to one question: When do I get 
my fair share? Define fair.

Success is a team effort. The 
business plan must therefore also 
define one other critical factor: 
ownership. If you know what’s at stake 
but cannot articulate the value then 
you are starting behind the eight ball. 

The anticipated tremendous market 
growth in the biomass sector will be 
felt not only by the business, but also 
by the industry expected to emerge 
and manage the positioning and sale of 
bioenergy as a commodity, territory-
by-territory, around the world. The 
captains of other vaunted industries 
understand the value of converting 
and selling biomass, and its impact on 
them, given declining carbon-based 
resources. They have the dollars, but 
not the time. You, I presume, have the 
time.

Start with a plan. A plan to 
succeed. Think massive impact.

Graeme Boyce is a Managing Partner 
at Gray Rock Mercantile in Toronto, 
Ontario. Contact him at gboyce@
grayrockinvestments.com.

! UP FRONT

The Investment-friendly 
Business Plan

Corporate strategist, 
Graeme Boyce is an 

expert at bridging the gap 
between entrepreneurs and 

investors. Here, he shares 
his frank advice on building 

the best business plan to 
win new investments in 

the biomass sector.
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There has been a very effective lobby effort to 
discourage the usage of woody biomass for bioenergy in Nova 
Scotia. This lobby started gaining traction last August and 
went unchallenged until late November.

The forest industries, and the biomass players in particular, 
have now started to tell their side of the story. However, it 
takes a lot more work to undo perceptions and impressions 
than to create them. A review of what has happened in Nova 
Scotia should serve as a warning to other regions of Canada 
about what can happen if you don’t have your message 
ready. Knowing your facts also makes it much easier for those 
wishing to use the vast biomass resource of Canada to do so 
with a clear conscience and increased vigour.

Forest biomass has been used in Nova Scotia since the 
first humans settled here many centuries ago. By 2008, our 
total consumption was 1.3 million green tonnes, with more 
than 90 percent coming from wood processing by-products 
like sawdust, bark, broken logs and trim ends. Over the past 
couple of years, roadside harvesting debris has been gathered 
up as well. We have also started making biomass fuel from 
the majority of residues left over from agricultural and 
commercial land-clearing projects. These sources now account 
for up to 9 percent of provincial consumption While 2009 
marked the first time that biomass was the main product 
produced from a forest harvesting operation, the volume 
produced this way was less than 1 percent of consumption.

For years, a group of people have expressed their concerns 
over the amount of clear-cutting being done in Nova Scotia. 
Their opposition is based on the idea that clear-cutting does 

not mimic the natural processes within the Acadian Forest. 
While their influence has resulted in close to a one-third 
reduction in the amount of clear-cutting in the province, they 
feel their voice is still not being heard.

The industry responds that much of Nova Scotia no longer 
has Acadian Forest present, the result of over 300 years of 
hi-grading. They say you can not selectively cut to leave 
trees that were not there when they started. Whenever clear-
cutting is attacked, some of the forest industry responds that, 
in many places, it is the best silvicultural treatment available 
to deal with a degraded stand.

During the summer and fall of 2009, a local company was 
doing a whole tree harvest on part of an intensively managed 
mature balsam fir stand, producing pulp chips at roadside. 
This method of harvesting has been used in Nova Scotia 
for over fifteen years. What was different now, is that the 
harvesting debris from this operation is being salvaged and 
used as fuel, instead of being left at roadside.

The opponents of the operation took a few selected 
pictures showing a site with very few trees or branches left 
behind and called it a biomass harvest. The text with the 
pictures indicated that biomass harvesting was removing 
all the trees, including branches, tops and stumps. The 
implication was that if biomass harvesting was encouraged or 
allowed, all forests would end up looking like this picture—a 
picture many would say was similar to a corn field in 
November.

Much can be said about how the site looked and how it 
got that way, about the fact that all laws and regulations were 

! IN MY OPINION

From the Front 
Lines of the 
Biomass Debate

By Jim Verboom

What has happened in Nova Scotia 
should serve as the warning to the rest 
of you. Know your facts and get your 
message ready.
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followed, and about whether Nova 
Scotia even has sufficient laws to deal 
with the harvesting methods used.

The key point here is that by calling 
it a biomass harvest, opponents found a 

new industry without champions to 

explain or defend the product. As well, 
none of the local industry associations had 
their position statements ready. This silent 
response to the charges left the impression 
with many members of the public that the 
forest industry had something to hide or 
that it was ashamed. Many people outside 
forestry didn’t know what to think. They 
were inclined to believe what they heard.

The governments of Nova Scotia, both 
past and current, have announced that 
we want to reduce the amount of coal 
used to produce electricity. To determine 
what the people of Nova Scotia felt 
would be good ways to achieve this goal 
Dalhousie University was contracted to 

conduct renewable energy consultations. 
The process was open, transparent 
and fair. The final report, released on 
December 24, 2009, was an accurate and 
fair compilation of what the researchers 
heard. Biomass emerged as the one 
renewable energy source where a lot of 

different opinions were expressed. The 
report authors recommended the use of 
some biomass, an amount that combined 
with all other forest products harvested, 
equals less than half of what grows in the 
province each year.

The forest managers of Nova Scotia 
have been asked to help reduce the 
volume of fossil fuels burned to keep the 
province lit and warm. Their proposed 
contribution to the objective has some 
people concerned that the cure may be 
worse than the aliment.

CanBio, through its workshops and 
lobby activities, is committed to being a 

strong voice for the environmental 
and economic benefits of switching 
from fossil fuels to a sustainable, 
renewable energy base, with biomass 
as one of the main components. But 
to get there, a more thorough and 
vigorous explanation of the merits of 
harvesting biomass from our forests is 
needed at the local and national levels. 

Please consider joining CanBio 
to lend your support to our 
mission to stay on message: 
Biomass is a sustainable, 
steady source of renewable 

energy that can not only reduce our 
carbon emissions, but create jobs and 
prop up local economies across the 
country.

Jim Verboom, Treasurer of CanBio, 
and President of Verboom Grinders, 
has been a business owner in the Nova 
Scotia forest industry for more than 
thirty years. He started as a horse 
logging silviculturist and has spent 
many hours studying and discussing 
how biomass products could help 
improve the health of our forest 
resource. Contact him at verboom@
ns.sympatico.ca.

This silent response to the charges left the impression with many 
members of the public that the forest industry had something to hide 
or that it was ashamed. Many people outside forestry didn’t know 
what to think. They were inclined to believe what they heard.
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When it comes to the changing economy, it 
might seem that all news is bad news. Job loss has 
affected many, particularly in the forestry industry, 
which haemorrhaged over 50,000 in just two years. 
But, as the downturn tapers off there is good news—
things are set to change for the better. 

The Forest Products Association of Canada (FPAC) 
teamed up with FPInnovations and other experts 
from the forestry industry, technology companies, 
environmental groups, investors and financial analysts 
to look at what could be done to put the industry on 
a better path. With their joint efforts, the Future Bio-
pathways Project was born. 

“The industry has been dealing with a lot of 
significant economic challenges,” says Catherine 
Cobden, Vice President of Economics and Regulatory 
Affairs for FPAC. “We wanted to know, should we 
be transforming our business and if so, how can we 
do that while ensuring maximum profitability and 
supporting the maximum number of jobs?”

The project team set out to find the answers, 
and distilled them into an in-depth report 

Choosing the Right Path: 
FPAC’s Bio-pathways Study

! UP CLOSE
By Trina Rehberg

What’s the best way to boost the forestry industry? 
According to this study, integrating bioenergy and  
bio-product production into existing corporations is key.

WHAT’S NEXT?

With the international community moving aggressively to realize 

the huge gains that stand to be made on the bio-technology 

front in forestry, the Canadian government needs to act quickly to 

accelerate progressive change in Canada’s own forest products 

industry by:
Developing a Made-In-Canada clean energy action plan that will 

help Canada become a clean energy economy and advance 

the development of Canadian technology;  

Creating a repayable revolving fund that addresses the need for 

capital investment in clean energy;

Leveraging the tax system (e.g.: creating a capital investment tax 

credit similar to the US approach) to encourage private sector 

investment in a new, integrated forest products industry;

Expanding and extending existing government programs (eg: 

commercial adoption and pilot demonstration programs) that 

drive the integration of clean technology in the forest products 

industry; and

Increasing investment in research, development and innovation.
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And as biomass producers and 
technology companies start working 
together to form this next generation of 
energy supply, a new working model is 
being created that is nearly as important as 
the recent technological advances. Creating 
new partnerships builds a more closely-knit 
supply chain and spurs the sector’s growth.

Cost can be an issue, especially for SME’s 
with tight budgets. In some regions, biomass 
is competitive or even cheaper than using 
traditional energy sources, but in others it is 

more expensive. The 
study looked at three 
regions, including the 

Saguenay and Lac St. Jean areas of Quebec, the northwest 
region of Ontario and the central region of British 
Columbia, to determine how factors change regionally.

“In some areas of Quebec, for example, it does not 
make much economic sense to use biomass because 
hydroelectricity is so cheap that it’s hard to compete,” says 
Lapointe. “But the situation in Ontario makes economic 
sense.”

available on FPAC’s website. It found while some segments 
of the industry, like lumber, are still going strong, others 
could definitely use a boost. 

“The best way to do that is to integrate bioenergy and 
bio-product production into the existing forestry industry 
operations,” says Cobden. 

For mill owners, that could mean converting part of their 
existing infrastructure to bio-refineries to get the most out 
of the production process. 

“If you take a tree and you put it in your sawmill, you 
get the bark, the hardwood and so on,” says Pierre Lapointe, 
President and Chief Executive Officer of FPInnovations. “It’s 
about using all parts of the tree to their best value.”

Not all foresters want to 
go it alone though.  Bioenergy 
technology companies, 
developers and consultants 
would do well to explore 
partnership and business 
opportunities with forestry companies in 
the near-term. 

The Bio-pathways report points to Canada’s advanced 
biomass technologies as a key area of strength.  Companies 
like Ensyn and Dynamotive, world leaders in fast pyrolosis, 
and gasification heavyweights like Enerkem and Nexterra are 
just a few of the Canadian companies paving the way for a 
biofuel-powered future.

“The idea here is, how do we accelerate the adoption of 
these technologies?” says Cobden.

“We should be looking at this as a system of renewables.  

So when the sun shines or the wind blows, you use the energy 

they create, and when that’s not happening, you kick in 

the generator and run on biomass.”
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Still, a constant across all regions 
is the idea of integration and the 
understanding that two—or more—
technologies are better than one. 
Don Roberts, Managing Director of 
Institutional Equity Research for CIBC 
World Markets says blending traditional 
forestry with new renewable energy 
technology is a smart route into the 
maturing bioenergy market.  A good 
option for biomass developers is to 
link up with other renewables; using 
a combination of renewable resources 
can alleviate some of the regulatory 
pressures or financial stresses of relying 
on a single resource.

“We should be looking at this as a 
system of renewables,” says Roberts, “So 
when the sun shines or the wind blows, 
you use the energy they create, and 
when that’s not happening you kick in 
the generator and run on biomass.”

Roberts says to expect consolidation 
as the market continues to grow. While 
the market is still quite fragmented, 
Roberts expects to see new partnerships 
as early as this year. 

“The traditional view of some people 
is that they always want to be first to be 
second,” says Roberts. “They want that 
second facility out there because the 
first always has problems. Now when 
we look at some of these new products, 
you actually want to be the first to be 
first—and this is especially the case 
with developing partnerships, because 
you want to be able to pick the best 
partner.”

Robert’s insights ring true for many 
of Canada’s leading biomass technology 
companies. Ensyn’s use of pyrolysis 
oil to produce renewable “drop-in” 
transportation fuel has started turning 
heads recently. The technology aims 
to use the oil refineries’ existing 
infrastructure to produce fuels (green 
gasoline, green diesel, and/or green jet 

fuel) which are indistinguishable from 
the fossil fuels. 

“Ensyn could have tried to undertake 
this task by itself, but instead we stuck 
to our philosophy of partnering with 
credible companies, who have global-
leading market positions, resulting 
in the deal with UOP—the world’s 
major technology supplier to the oil 
refining sector, and a subsidiary of 
manufacturing giant, Honeywell,” says 
Randal Goodfellow, Ensyn’s Senior Vice 
President. 

“Years of intensive research and 
development have produced 
technologies that open up a world of 
possibility for the forest products industry 
in Canada. We can now rapidly convert 
wood fibre into a wide variety of high-value 
products such as biofuels to heat homes 
or power vehicles as well as bio-chemicals 
to make cosmetics, solvents, food additives 
and renewable plastics.” Pierre Lapointe, 
President and CEO, FPInnovations.

This article continues on page 20
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The two companies formed Envergent 
Technologies in October 2008. Its theme 
is to increase the pace of the global 
deployment of Ensyn’s fast pyrolysis 
technology to produce pyrolysis oil for 
thermal and electrical applications, as 
well as to commercialize the equipment 
to upgrade pyrolysis oil into renewable 
liquid transport fuel. Ensyn’s joint 
venture with UOP has given the small 
company access to a global sales team 
and a Honeywell-backed guarantee on 
their technology. Goodfellow anticipates 
the equipment to upgrade pyrolysis oil 
into green transportation fuel will be 
ready to slot into the existing fossil oil 
refining infrastructure by 2012.

The sooner, the better.  A recent 
report by Accenture, Betting on Science, 
Disruptive Technologies in Transport 
Fuels, identified 12 key technologies, 
from electric cars to algae, which could 
transform the way we gas up.  But the 
report warns, “all of the technologies 
are “in play” now, and there is a race to 
commercialization. The success of one 
technology will impact the potential 
market of the others.”

Roberts agrees, anticipating what 
he calls a “horse race” over the next 
five years as companies develop new 
agreements and partnerships, which he 
says should settle out by the ten-year 
mark. “By then, we’ll know what the 
competing technologies are that will 
really establish the bigger market,” he 
says.

Now that the Bio-Pathways Report 
has identified partnership as the way to 
get ahead, FPAC plans to dive further 
into developing new business models and 
identify the changes companies need to 
make in order to market themselves in 
the renewable energy marketplace. The 
next phase of the project is slated for 
completion by the end of the year.

By combining their efforts, everyone 
from mill owners to technology 
producers to the everyday consumer 
can help the industry continue to grow 
and build a low carbon, job-rich future.

READ THE REPORT
The full report Future Bio-

pathways Project can be 
downloaded free of charge at 
fpac.ca/index.php/publications/
publication-viewer/392/

This article is continued from page 17



These days residents of Finnish cities, towns and villages, 
nestled among thick forests and thousands of cold lakes, are kept 
warm by wood. Clean, green energy from wood pellets, chips 
or bio-oil powers a central boiler that pipes the heat into local 
public buildings, schools, and homes. For many of these towns, 
co-operative district heating models have brought not only a lower 
carbon footprint, but the foundation of a thriving, 21st century local 
economy.

And now, thanks to two overseas missions to Finland and Sweden 
in 2008 and 2009, forest towns in Northern Ontario, Quebec and 
New Brunswick are following suit. 

Groupe Savoie, inspired by a CanBio study mission to 
Scandinavia in 2008, has almost completed construction on a 55,000 
tonne pellet plant (with capacity to ramp up to 85,000 tonnes) in 
St-Quentin New Brunswick. Jonathan Levesque, Vice President of 
Development, says he already had the idea of building a pellet plant 
to compliment its 
two sawmills in 
St-Quentin before 
embarking on 
CanBio’s mission 
to Sweden, but 
seeing that pellet 
models can 
work, and pay 

Groupe Savoie takes lessons 
from Scandinavia

! COMMUNITY ENERGY

Building a 
Profitable 
Pellet Plant

By Crystal Luxmore

District Heating: Secrets of Success
District heating was a popular topic at the Canadian 

Bioenergy Association’s annual conference in Edmonton 
last autumn. Dominik Röser of the Finnish Forest 
Research Institute knows a thing or two about ‘”heat 
entrepreneurship,” he’s seen district heating grow from a 
just a few plants across Finland in the mid-1990s, to over 
430 district heating plants today. Follow his tips to get 
your project off the ground.

Build your people before your project 
“Putting a solid co-operative or network of owners 

together is essential right at the beginning of any project,” 
says Roser.

Know thyself
“Start by surveying the community and the potential 

buildings and make sure you have sufficient heating space 
to justify the investment cost,” says Roser. Next calculate 
the power capacity of the boiler and shop around for 
different options. Then plan the heating pipe network 
and calculate the profitability for the co-operative and 
customers.

Choose a model
In Finland heating co-operatives take three forms—the 

most common is a network of forest companies looking to 
turn their existing forest waste into profit; the second is 
owned by the heating customers themselves and the third 
is municipality-owned. “In Canada, all of these models 
can be applied,” says Röser. “All of these cooperatives 
are usually non-profit, so all the benefits stay with the 
members, which is great for the customers because they 
benefit.” 

Tweak the model to fit your needs
Roser admits the forest company model (above) 

would require a re-think as most Canadian forests are 
on crown land. He recommends a case-by-case analysis 
to fit the project to local requirements and strengths. 
“To move things forward, it has to be municipalities and 
entrepreneurs that take charge, the key is that someone 
really has to take the initiative,” he said. And don’t forget 
to think outside the box. Doug Bradley, CanBio President 
and Executive Director, says the Finnish co-op model 
could be easily applied in Canada if the co-ops were run 
by the SFL operators.

Sell your idea before you build
The co-operative should now be ready to put out a 

tendering contract for the plant. Röser said municipalities 
have to work hard to demonstrate the project’s feasibility 
and profitability to co-op members and potential 
customers before starting negotiations on equipment and 
suppliers. After that, municipalities will be in good shape 
to apply for subsidies, and after receipt, they can start 
building!

Groupe 
Savoie’s 55,000 
tonne pellet 
plant is almost 
complete.



22  canbio.ca

back, turned the thought from idea to 
action.  

“We got a chance to see all kinds 
of different pellet mill equipment and 

also usage. We looked 
at whole towns fueled 
by district heating and it 
gave us access to really 
broad ideas of what the 
future might look like 
for bioenergy,” he says. 

The bulk of the 
pellets produced will 
be sold to the European 
market. But after seeing 

local pellets fuelling cities and towns, 
Groupe Savoie is working hard to 
bring that sustainable heat model to 
northern New Brunswick. It is talking 
to the local authorities in St-Quentin, 
and the provincial government, 
to persuade them to implement 
and support biomass heating in its 
buildings. Ideally, Groupe Savoie 
hopes to turn St-Quentin into a 
demonstration project, by converting 
four or five buildings to district heating 
from a central pellet boiler. 

Groupe Savoie’s plant will process 
about 60 percent sawmill waste and 40 
percent roadside biomass, and should 
be online in late June or early July. The 
payback isn’t instant, admits Levesque, 
but he maintains that sawmills or other 
wood installations have one major 
advantage in this market—their built-
in supply chains and ownership (and 
the cost control) of the feedstock. 

Still, government support to get 
bio-heat off the ground is sorely 
needed in Canada if we are to be as 
successful as Europe. Across the EU 
subsidies differ, but typically a heat 
plant project receives up to 40 percent 
of the investment cost from regional, 
national and EU governments. Biomass 
heating consultant and CanBio’s 
Ontario director, Christopher Rees 
recommends district heating appliances 
get a 30 percent capital subsidy rate 
and says the subsidy should be in place 
for a minimum of five years. 

Feeling inspired? Join CanBio on 
its next mission to Europe and witness 
the future of bioenergy for yourself. In 
May we’re organizing a five-day study 
tour to see state-of-the-art district 
heating, bioenergy power and pellet 
plants in Austria and northern Italy. 
Only 35 spaces are available. Go to the 
events page of this magazine for more 
details or to canbio.ca.

In November 2009, $7 million in funding 
was announced for Groupe Savoie to establish 
a wood pellet and briquette manufacturing 
plant in St-Quentin. The picture shows the 
Honourable Percy Mockler, Senator for Saint 
Leonard, making the announcement with 
Groupe Savoie President, Jean-Claude Savoie 
and New Brunswick Premier, the Honourable 
Shawn Graham, looking on.
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Terms like “breaking new 
ground” and “changing the landscape” 
get thrown around loosely sometimes, 
but in the case of Vancouver-based 
Nexterra Systems Corp., they can be 
applied without reservation.

The company, which develops, 
designs, installs and services gasification 

systems, has recently announced two 
landmark deals that are sure to propel 
Nexterra to the next level, and take the 
industry along with them.

“The UBC project is a huge 
milestone for Nexterra because 
it represents the first commercial 
application of what we see as a real 
game-changing technology,” Nexterra 
President Jonathan Rhone says of a 
deal his company announced with 
the University of British Columbia 
February 15. “This is a fantastic 
opportunity for us.”

The university, located in 
Vancouver, has agreed to install and 
demonstrate a wood-fuelled combined 

Nexterra, Taking Over the 
World One Gasification 
System at a Time 

! MEMBER SPOTLIGHT
By Paul Turenne

Vancouver-based Nexterra Systems’ 
groundbreaking technologies lead to big 
deals and even bigger possibilities.

According to Jim Dangerfield, VP of 
FPInnovations, “Nexterra’s direct fired 
gasification system is a platform technology that 
can be used in many industrial applications. 
Replicating Nexterra’s technology at industrial 
sites in B.C. could result in an estimated 
200,000 tonnes of greenhouse gas emission 
reductions in British Columbia annually by 
2020.” This illustration showcases the Nexterra 
Gasification Plant at Kruger Mill.

The Keys to Success
Achieving success in the bioenergy 

industry requires having your finger on 
the pulse of the market and knowing 
how to access some public funding, 
but according to Nexterra President 
Jonathan Rhone, it’s mostly about 
people.

That includes the people you work 
with and the people you partner with, 
both strategically and financially.

“If I think about the keys to success 
around our business, building great 
partnerships with great companies has 
been a key to getting Nexterra where 
we’ve gotten to in the time period that 
we have,” Rhone says. “You can’t have 
47 partners. You need to pick a partner 
who’s really committed to you. It’s 
never a smooth ride. There are always 
challenges that come up and you 
have to have a partner that’s willing to 
weather those ups and downs.”

Rhone says the objectives and end-
goals of both partners have to line up 
from the beginning.

“If they don’t, it usually shows up at a 
critical time,” he says. “You have to keep 
communicating in good times and bad. 
That kind of discipline and honesty on 
both sides is fundamentally key. It’s like a 
marriage. It starts and ends with trust.”

Rhone says those lessons apply to 
strategic partners, like ones you might 
team up with to develop a product, and 
investors alike.

The people on the inside of your 
business are just as important, if not more 
so, Rhone says.

“Hire great people. I work with one 
of the most extraordinary groups of 
talented individuals,” he says. “That is a 
number one key to success.”  
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heat and power system on its main campus that will be able 
to produce two megawatts of electricity and is expected to 
displace about 12 percent of UBC’s natural gas use.

Rhone says it will be the first system in North America to 
gasify biomass into clean synthetic gas—known as “syngas”—
then use it to generate power using a specialized gas engine.

Nexterra, which started in Vancouver in 2003, has 
worked with General Electric for the past three years to 
develop a system capable of cleanly burning syngas without 
residual tars in a GE Jenbacher engine.

“We developed our own proprietary method of removing 
tars,” Rhone says. “We’re very, very pleased with the results.”

A few months before signing the UBC deal, Nexterra 
landed another groundbreaking contract with the city of 
Stamford, Connecticut.

There, Nexterra is working on a three-stage project meant 
to “close the loop” on biosolids at the city’s wastewater plant.

“Wastewater plants are going through a real paradigm 
shift,” Rhone says. “They’ll be able to use their biosolids to 
make both heat and power.”

Nexterra’s turnkey gasification system at Kruger will 
convert locally sourced wood residue into clean burning 
syngas that will be fired directly into a boiler in place of 
natural gas. The Kruger installation will produce 40,000 
lbs/hour of process steam and displace approximately 
445,000 gigajoules (GJs) of natural gas annually.

In days gone by, municipal wastewater plants used to 
spread their residual biosolids—sewage sludge—onto the 
land. That practice has since been prohibited in many 
places, so plants now use industrial dryers to dry out their 
biosolids. The process not only destroys pathogens present in 
the material, but also produces an end product that can be 
burned as biomass fuel.

What Nexterra is doing in Stamford involves three phases.
The first is to use a wood-burning gasification system to 

run the dryer. The plan for the second phase is to convert the 
system to run on the dried biosolids that the plant produces, 
instead of using wood. The third and ultimate phase would 
see the system use biosolids not only run the plant’s dryer, 
but heat and power the entire facility, thus creating a truly 
closed loop. 

“It’s all about the theme of lower-cost, renewable energy,” 
Rhone says. 

Rhone says Nexterra’s systems emit far fewer greenhouse 
gases and particulates than simple wood-fired combustion 
and even fewer yet than burning fossil fuels. 

They also use fuels—be they wood, or eventually, dried 
biosolids—that are not only readily available but in many 
cases would otherwise be considered waste. The woody 
biomass gasification systems, for example, can run on things 
like tree trimmings, construction waste and mill debris.

“A lot of it in urban areas would just end up in the 
landfill,” Rhone says.

For renewable energy companies, corporate social 
responsibility comes easily, but Nexterra is leveraging its 
green credentials even further. It recently won the 2010 
Sustainability Champion Award from the Vancouver 2010 
Olympic and Paralympic Organizing Committee (VANOC) 
for the advice it provided to Games organizers and for its 
support of VANOC’s carbon offset program.

Nexterra, which is largely owned by Calgary-based ARC 
Financial Group, initially developed its products for facilities 
in the forestry industry, which had lots of excess wood lying 
around, but is now working with everyone from universities 

This article is continued on page 26
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The Evolution of a Biomass Gasification Giant
2003 

Nexterra incorporated. Ü
Nexterra announces plans to build a gasification pilot plant  Ü
in Kamloops BC with support from NRC-IRAP, NRCan and 
Ethanol BC.

2004 
Pilot plant opens and reports promising results from gasifier  Ü
emissions tests.
Nexterra raises $5.4 million financing led by ARC Financial. Ü

2005 
1st Commercial Customer – Tolko Industries, Heffley Creek  Ü
plywood mill in Kamloops.
Nexterra launches program to develop direct-fired solution for  Ü
the pulp and paper industry.
ARC Financial doubles investment in Nexterra. Ü
2nd commercial customer – Johnson Controls Inc. University of  Ü
South Carolina

2006 
Weyerhaeuser, Nexterra and Paprican team up to tackle  Ü
skyrocketing fuel costs at Kamloops Cellulose Fibers kraft pulp 
mill (now owned by Domtar).
Nexterra and Tolko complete 1st commercial gasification  Ü
plant.

2007 
3rd round of $6.8 million financing led by ARC Financial. Ü
Product Development Centre undergoes multi-million  Ü
dollar expansion to develop and test new applications for 
gasification technology.
Nexterra, Domtar and Paprican receive $2.7 million from SDTC  Ü
for lime kiln project.
Pristine Power and Nexterra form strategic alliance to develop  Ü
$500 million BC BioEnergy Power Network as part of a BC 
Hydro call for renewable energy.

Nexterra receives funding to develop new gasification  Ü
applications: direct-fired syngas for boilers and kilns.
Johnson Controls and Nexterra Energy form strategic  Ü
marketing alliance.
3rd commercial customer – Dockside Green Power Limited. Ü
Research begins on use of syngas for reciprocating engines. Ü

2008 
Nexterra wins GLOBE Award for Technology Innovation. Ü
Nexterra wins CATA Alliance Clean Tech Award. Ü
Successful completion of testing program to displace fossil  Ü
fuels with syngas in lime kilns and boilers.

2009
The University of Northern British Columbia picks Nexterra to  Ü
supply and install a turnkey biomass gasification system to 
heat UNBC’s Prince George campus and anchor its new 
Northern Bioenergy Innovation Centre.
Nexterra receives $7.7M in funding from the BC Bioenergy  Ü
Network (BCBN), Sustainable Development Technology 
Canada (SDTC), the National Research Council Canada 
Industrial Research Assistance Program (NRC-IRAP), and 
Ethanol BC.
Nexterra selected by the city of Stamford, Connecticut to  Ü
develop a biomass gasification system for the Stamford Water 
Pollution Control Authority.
Kruger Products’ gasification plant becomes operational in  Ü
December 2009. It is the first of its kind in the pulp and paper 
industry.

2010 
The University of British Columbia and Nexterra announce that  Ü
UBC will install and demonstrate a unique, on-site biomass-
fuelled combined heat and power solution developed by 
Nexterra and GE Power & Water’s gas engine division.

Nexterra receives the 2010 Sustainability Champion Award by  Ü
the Vancouver Organizing Committee for the 2010 Olympic 
and Paralympic Winter Games (VANOC).
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and municipalities to the U.S. 
Department of Energy’s Oak Ridge 
National Laboratory in Tennessee. 

Rhone says there is also great potential 
in working with utilities and power 
companies now that the UBC project has 

Rhone estimates the worldwide market 
for renewable power systems is well over 
$100 billion, and maintains that biomass 
companies are poised to play a major role 
in that market.

It’s a safe bet that as its recent successes 
and innovations continue, Nexterra will 
continue to be at the head of the class.

This article is continued from page 24 opened the door to commercially viable 
biomass power generation.

There are also potential opportunities to 
develop systems that run on different types 
of biomass fuels, as well as expanding the 
client base outside of North America.

“We’re actually looking at exports to 
South America and Europe,” Rhone says.
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NEW CANBIO MEMBERS 
IN 2010
GOLD
North American Construction, ON 

 Addie Bantug 
 519-821-8000 
 abantug@nacsworld.com 
 nacsworld.com

SILVER
First Bioenergy, Sweden 

 Alper Elmas  
 + 46-8-55-11-43-41 
 alper.elmas@firstbioenergy.se 
 firstbioenergy.se

Liebherr Canada, QC 
 Vicky Simard 
 450-963-7174 
 vicky.simard@liebherr.com 
 liebherr.com

West Coast Reduction Ltd., BC  
 Ken Ingram 
 604-341-8856 
 kingram@wcrl.com 
 wcrl.com

NEW CANBIO MEMBERS 
IN 2009
Gold & Silver
Arctic Green Energy, NT 

 Mary Broussard 
 867-873-2504 
 arcticgreenenergy@gmail.com  
 arcticgreenenergy.com

Comsatec Inc., ON 
 Paul Waque Sr.  
 705-752-4342 
 pamwaque@comsatec.com 
 comsatec.com

Cook Engineering, ON 
 David R. Knutson 
 807-625-6721 
 dknutson@cookeng.com 
 cookeng.com

Enerkem, ON 
 Marie-Hélène Labrie 
 514-875-0284 
 mlabrie@enerkem.com 
 enerkem.com

Lignol, BC 
 Gurminder Minhas 
 604-222-9800 
 gminhas@lignol.ca 
 lignol.ca

Nexterra Systems Corp., BC 
 Charlie Ker 
 604-629-1023 
 cker@nexterra.ca 
 nexterra.ca

Opeongo Forestry Service, ON 
 Leo Hall 
 613-432-5209 
 leohall199@gmail.com

SBC Firemaster, BC 
 Paul Adams 
 250-295-1219 
 paul@sbcfiremaster.com 
 sbcfiremaster.com

TAFISA Canada, QC 
 Sylvain Martel 
 819-583-3014 
 smartel@tafisa.ca 
 tafisa.ca

PROFESSIONAL - 
CORPORATE
BC Bioenergy Network, BC 

 Sandy Ferguson 
 604-891-1260 
 sandy.ferguson@bcbioenergy.ca  
 bcbioenergy.ca

Coopérative Forestière de La 
Matapédia, QC 

 Yolande Légaré 
 418-756-3131 
 ylegare@globetrotter.net 
 fqcf.coop

Equipements Comact Inc.,  QC 
 Simon Potvin 
 418-228-8911 
 spotvin@comact.com 
 comact.com 

Gestion Cyclofor Inc., QC 
 Alain Brodeur  
 819-333-3838 
 alainbrodeur@cyclofor.com 
 cyclofor.com

Res/Op Technologies, MB 
 Joe Kosalle 
 519-574-2804 
 jkosalle@meshtech.ca  
 meshtech.ca/resoptechnologies

SADC de la Matapedia, QC 
 Martine Soucy 
 418-629-4474 
 msoucy@ciril.qc.ca 
  reseau-sadc.qc.ca/matapedia

Titan Clean Energy Projects 
Corporation, SK 

 Jamie Bakos 
 306-343-7201 
 jbakos@titan-projects.com

Town of Drayton Valley, AB 
 Patty Piironen 
 780-514-2562 
 biomile@draytonvalley.ca 
 draytonvalley.ca

UNB Canadian Bioenergy Centre, NB 
 Jerry Viel 
 506-452-6132 
 gviel@unb.ca

PROFESSIONAL - 
INDIVIDUAL
B.J. Muhly Consulting Ltd., AB 

 Bryon Muhl 
 780-865-4717 
 bryon.muhly@bmuhly.com

Enfouibec, QC 
 Marc-Louis Bourgoin 
 819-233-2443  
 louis-marc@enfouibec.com 
 enfouibec.com

Ensyn, BC 
 Randal Goodfellow 
 613-248-2257 
 rgoodfellow@ensyn.com 
 ensyn.com

JP Gladu, Aboriginal Strategy 
Group, ON 

 JP Gladu 
 613-746-1375 
 jpg@asg.ca 
 asg.ca

Laing Bennett, ON 
 705-945-8625 
 benphilconsulting@shaw.ca

Malcolm Pirnie, Inc., BC 
 Tom Stewart 
 916-233-6288 
 tstewart@pirnie.com 
 pirnie.com

Temiskaming Wood Products 
Limited, ON 

 Cathy Nychuk 
 705-643-2389 
 nychuklbr@yahoo.ca

! CANBIO NEWS

Welcome to CanBio’s Newest Members!
The Canadian Bioenergy Association is growing in numbers each year—and with every new member our power 
to rally support for the maturing biomass industry in Canada grows too. In the last three years our membership has increased 
by 50 percent to 60 members, to include all of the major advanced biofuel companies and all of our provinces. We’ve also just 
welcomed our first overseas members, First Bioenergy, from Sweden.

CanBio members get a tour of OPG’s 
new biomass silos and equipment at its 
Nanticoke plant.

CanBio Members see the newest 
bioenergy installations and sites 

first via our workshops and 
study tours.  Our groups have 

been among the first to tour the 
latest installations and sites 

for Enerkem, Dynamotive and 
Ontario Power Generation.
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SO, DON’T DELAY! BECOME PART OF CANBIO NOW!  
YOU CAN JOIN IN THREE MINUTES VIA OUR WEBSITE.    

Questions?  Please contact CanBio co-ordinator Noam Sugarman:

DISCOUNTS: 

OUR CONFERENCES:
Are effective forums for business-to-business exchanges 
and partnership-building (for example 57 b2b meetings at 
our Ottawa event 2008). 
Are held coast-to-coast in both regional and major, national 
venues.  
Provide leading-edge information on new bioenergy 
technologies.  
Bring experts on all aspects of bioenergy, from Europe, 
Asia, US and Canada. 
Offer insightful study tours to see the latest bioenergy 
installations first hand. 

OUR TRADE MISSIONS:
Allow participants to see the latest technologies in action 
including heat, small and large power, CHP, integrated 
pellet plants, bio-oil and ethanol plants. 
Put you in touch with developers, manufacturers, and 
community planners. 
Provide access to markets.

OUR LOBBY:
Promotes favourable and fair bioenergy policies, mandates 
and incentives nationally and provincially.
Concentrates on removing barriers, such as the antiquated 
requirement for steam engineers onsite 24/7.
Promotes clear and simple access to bioenergy feedstock on 
public land.
Growing a strong domestic bioenergy market.
Building economically viable and sustainable supply chains.

EXPOSURE:
Our trade shows expose you to hundreds of actual decision 
makers.
Our members are regularly featured in Bioenergy 
International, Canadian Biomasss, ReNew Canada, 
Renewable Energy World, and other publications.
Our website is accessed across 
and now into Asia.

KEY INFORMATION:
We find and disseminate key investment information you 
need to move forward.
We provide the latest on costs of forest biomass supply 
chains.

CANBIO NEWS !

Why Join CanBio?

MEMBERSHIP 
FEE

Benefits

Corporate 
Platinum

$5000+ 3 free conference 
admissions annually

Corporate Gold $2500 20% discount for 
4 conference 
registrations

Corporate 
Silver, Municipal

$1000 15% discount for 
2 conference 
registrations

Professional $500 10% discount for 
2 conference 
registrations

Individual $250 10% discount for 
2 conference 
registrations

The Canadian Bioenergy Association is the voice of the Canadian bioenergy industry. As an industry-driven, non-profit 
organization, our mission is pure and simple: to promote bioenergy development with a focus on heat and power generation and 
next generation biofuels and bio-products.
Established in 2001, our members are at the forefront of Canadian bioenergy—leading companies, major utilities, start-ups, 
consultants, manufacturers, project developers, researchers, government and individuals.

WHY SHOULD YOU JOIN CANBIO? IN A NUTSHELL YOU GET:
Discounts at our 4 to 5 bioenergy conferences/tradeshows

trade missions
A single voice for lobbying
International exposure
Information on business models that work

Canadian Bioenergy Association
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CanBio has four exciting events on the roster for 
the latter half of 2010. We’re going to the EU and China to 
stimulate international partnerships and investment. And 
here at home, we’re holding our first ever Policy Workshop 
in Ottawa. To network with the Canadian bioenergy 
industry, don’t miss our Annual Conference & Trade Show in 
Vancouver, September 30 - October 1, 2010.  

Need more details on any of our events? Visit canbio.ca to 
register! Or contact CanBio Coordinator, Noam Sugarman at 
(705) 472-2280 or admin@canbio.ca.

BIOENERGY TECHNOLOGY TOUR TO AUSTRIA & 
NORTHERN ITALY
Vienna & Milano regions, May 10-14

Following the success of CanBio technology tours to Sweden 
and Finland in 2008 and 2009, we are leading a five-day 
technology mission to bio-heat, power and pellet facilities in 
Austria and Northern Italy. Delegates will see technologies in 
action, learn how the project economics work, and discover how 
biomass energy creates jobs and boosts local economies.  

This bespoke tour is designed for Canadians—in the past our 
delegates have partnered with EU companies as consultants, 
equipment suppliers or financiers to get their projects off the 
ground back home. 

Only 35 spots are available. CanBio members get first priority. 

Austria, May 10-12
On May 10th, the program kicks off with a half-day 

information session on costs, economics, and job creation from 
bioenergy options. Over the next 2.5 days, we tour Austrian 
facilities relevant to Canadian bioenergy stakeholders, including:

Güssing, a renewable energy boomtown. 8MW thermal 
gasification plant (4.5MWth-2MWe), and several district 
heating plants.
Manufacturer of thermal and CHP plants.
Integrated 20 MW heat-power plant and 80,000 tonne pellet 
plant.
An energy service company; planning, financing, contracting. 
 

Italy, May 13-14
Visits to various installations, including: 
Turboden-Uniconfort Wood-Energy Centre.
Integrated co-generation plant, 200 kW/h electricity, 1MW 
heat, and 32,000 tonnes of pellet production.
A 10 MW co-gen district heating plant, Turboden Organic 
Rankin Cycle turbine.
Turboden assembly plant specializing in small 
economic power systems.
The Edilkamin plant, manufacturer of wood 
pellet residential stoves.

For a detailed Tour Agenda, go 
to canbio.ca/events

Costs and Registration 
We estimate the total cost of the trip will be $2,950 per 

person, including a $500 CanBio registration fee to cover tour 
buses, meeting rooms and administration. We expect to receive 
a grant from DFAIT to subsidize the tour by about $1,000 per 
delegate, making this an estimated $1,850 trip! Grants will 
be distributed on a first-come, first-serve basis with CanBio 
members receiving priority. 

CANADA/AUSTRALIA FINANCE AND TECHNOLOGY 
MISSION TO CHINA
Beijing, May 25-27

This unique mission will help you get equity financing for 
your Canadian bioenergy project or license your technology and 
develop business in China. You’ll also see large-scale agricultural 
biomass projects that work. 

Many Chinese companies are flush with cash and are being 
actively encouraged by the Chinese government to form 
offshore partnerships and invest in overseas renewable energy 
technologies and projects. CanBio, in cooperation with the 
Trade Commissioner Service in Beijing and the World Bioenergy 
Association, is leading a 20-person mission to China to promote 
Canadian biofuel technologies and solicit financing partners 
for Canadian bioenergy projects. Australia is also sending a 
delegation of 10 to 12 companies, both to attract Chinese 
investment and explore partnerships with Canadian companies.

Proposed Agenda 
Tuesday, May 25

Introductory presentations by Canadian and Australian 
governments on why China should do business in these 
countries. 
Presentation by Dragon Power on efficient agricultural 
residue power stations. 
Presentations by Canadian and Australian project proponents. 
This is your chance to pitch your project to Chinese 
investors! 
Evening networking reception at the Canadian Embassy in 
Beijing.
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Wednesday, May 26 
Project presentations continue in the 
morning. 
Afternoon of b2b meetings between 
Chinese entrepreneurs and Canadian 
and Australian companies.

Thursday, May 27
B2b meetings with Chinese & 
Australian companies continue.
Possible day-tour to Xunxian or 
Gaotang power stations.

Accommodations
The event will be held at the 

luxurious Huadu Hotel in Beijing, 
walking distance from the Canadian 
Embassy where we plan an evening 
reception sponsored by the World 
Bioenergy Association. We have secured 
a phenomenal price of $50 per room. 

Cost
Registration is $720 per person (as 

low as $510 for members), payable to 
CanBio on registration, covering two 
days of lunches, coffees, conference hall 
etc. Travel costs are estimated at $1,850 

per person, including dinners, cabs, 
flight (depending on distance traveled, 
seat sale pricing). We expect to receive 
$2000 total in funding support from 
the PEMD program, which can be 
distributed to offset travel costs for 
those in need.

MAKING BIOENERGY A REALITY
This policy and business model 

Bioenergy Business Models that 
work in Canada!
Tuesday, June 15

Hear from the owners of Canada’s 
most successful bio-heat, CHP, 
pellet plants and biofuels projects. 
This workshop offers something for 
everyone, showcasing projects from the 
small-scale, like a community pellet 
plant, to the international financing 
of an advanced biofuel company. For 
the latest agenda, and to register, visit 

canbio.ca. This is your chance to see 
real working models that you can apply 
in your community or corporation.  

Bioenergy Policy—What works? 
What doesn’t?
Wednesday, June 16 

Join CanBio and the Canadian 
Renewable Fuels Association as we 
bring together policy makers, project 
developers and politicians in the 
nation’s capital to remove the red 
tape and move the bioenergy industry 
forward. We’ll look at jurisdictions 
around the world that are leading in 
bioenergy—and find out how we can 
bring those best practices here. Then 
we’ll hear from various industry experts 
on what we need to move each sector 
of biomass forward. This is your  
chance to get in front of the decision-
makers, talk to politicians and network 
with other project developers, 
companies and municipalities in the 
industry. 

Get more details at  
canbio.ca!
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Advertise Here!
Advertisements come in many 
shapes and sizes to meet many 
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BUYER’S GUIDE !
BIOMASS EQUIPMENT
Airlock Valves and Slidegates 
Plattco Corporation ........................24

Biomass Equipment 
Woodland Equipment  
  Inc. .................... outside back cover

Biomass Harvesting Systems 
John Deere ...................................18

Dry/Wet Electrostatic Precipitators 
Weis Environmental, LLC ...............17

Grinders 
Quadco Equipment ........................32

Machinery Manufacturer 
Cellwood Machinery AB ...................8

Manufacturer and Distributor – 
Machines for Wood Processing 
Peterson Pacific  
  Corporation ............inside front cover

Pre-Insulated Flexible Pex Pipe/
Tubing 
Urecon Ltd. ...................................20

Recycling/Wood Handling/Excavation 
Equipment 
Liebherr Canada LTEE ....................33

Wood Boilers and Processing 
Equipment 
Fink Machine Inc. ..........................14

Wood Grinders and Chippers 
Morbark Grinders ..........................12

ASSOCIATIONS & TRADE SHOWS
Conference and Exhibition 
4th International BIOENERGY  
  Conference & Exhibition ...............34

Wood Pellet Industry in Canada 
Wood Pellet Association of  
  Canada ......................................34

Tradeshow 
BC Resources Expo 2010 ..............33

CHEMICALS
Additives, Chemicals 
Mid-Continental Chemical  
  Company, Inc. ............................33

BIOFUEL / MASS ENERGY 
PRODUCTION
Biodiesel Filtration 
Velcon Canada ...............................4

Biofuel Producers 
Enerkem ......................................25 
GreenField Ethanol ..........................6

Manufacturer of Bio-Mass Fuelled 
Energy Systems 
Del-Tech Manufacturing Inc. ...........16

Wood Processing 
Andritz Feed &  
  Biofuel .................. inside back cover

CONSULTING & MANAGEMENT
Biomass Preparation 
Cook Engineering ..........................22

Energy Procurement and 
Management 
Comsatec Inc. ..............................33

Engineering and Consulting Services 
KSH Solutions Inc. ........................32

Environmental Monitoring Systems 
Trace Environmental Systems, Inc. ..26

BIOMASS BOILERS/ BURNERS/
BRIQUETTE MACHINERY
Biomass Boiler and Drying Systems 
The Teaford Company ....................28

Biomass Briquetting Machinery 
DI PIU/Sunomi LLC ........................20

Biomass Burners 
Jackson Lumber Harvester  
  Company Inc. .............................20

Biomass Corn Stoves 
American Energy Systems Inc. ..........9

Boiler Manufacturer 
Hurst Boiler ....................................3

WASTE WATER TREATMENTS
Wastewater Treatment 
ADI Systems Inc. ...........................26






